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VISION

Your buyers
now ask Al first.

Rank Vision. Get on the shortlist Al gives your buyers.

For any company whose customers research with Al assistants.

best CRM for a 20-person team




THE PROBLEM

The demand channel moved. The controls did not.

0.5B ~50% 76% — 17-38%

monthly visits to Al assistants, +70% YoY of US queries now show Al Overviews; overlap between Al Overview citations and

Similarweb, May 2026 CTR drops ~37% when they do the organic top 10

Google / Omnibound, Feb 2026 Omnibound

Ranklng A Goog le_ e longer The founder cannot manage this channel because
guarantees being in the answer. nothing shows it to them.

<RANK> Sources: Similarweb (May 2026); Google / Omnibound (Feb 2026); Omnibound 02
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If Al names three companies and not
yours, you were not in the comparison.

Blocked crawlers cannot read your
pages.

ChatGPT

> best CRM for a 20-person team

Brand A User-Agent: GPTBot
Brand B )

- 403 Forbidden (Cloudflare)
Brand C

yoursite.com

A Not mentioned

CRANK?
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A free snapshot, measured
the same way every time.

Your share of Al answers. The companies Al names Up to three confirmed
How often assistants name your Instead. reasons.

company when buyers ask about Who appears on the shortlist in Each one comes with the
your category. your place. evidence we measured.

We ask one test panel of questions, written for your category. Your share is the answers that name you, out of all
answers to those questions.

No score. You see what we measured and how we measured it.
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THE SOLUTION

Free snapshot in minutes. Paid
audit in 24 hours. Fixed-price fix.

- ~ i Fix-it
Full Audit
Free Snapshot done for you
. 0-10 score with an uncertainty range, every e t' ¢ ific findina: robot q
for an email finding with evidence and a confidence level, V\;(AeFCU |on.§>t a specific I'?‘t 'nfé rr(\)/ICOPS an
Visibility share on category questions, the a prioritised fix plan, competitor benchmark, ! rzv;(m €n pages, entity Kit, Server,
same numbers for each competitor, run export to PDF / Notion / Linear. agent UX.

volume, up to three verified defects, one real
assistant answer where competitors appear
and the customer does not.

No composite score here — a snapshot
measures two and a half pillars out of five,
and we say so.

We show where you appear in Al answers, identify verified obstacles, and prepare a plan of improvements you can re-audit.
Deliberately not “we explain why you are not recommended” — causality is a hypothesis until calibration, and we label it as one.

<RANK> Prices: current GeoTrack price list
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THE PRODUCT

Five pillars, 40 buyer questions, four engines.

A Answer Visibility “Do Al assistants mention us when a buyer asks about our category?”
B Al Crawlability “Can Al crawlers read our site at all?”

C Content Citability “Do we have content that models will want to cite?”

D Entity & Authority “Do models know our brand from external sources?”

E Agent-Readiness “Can an Al agent find our price and complete an action on the site?”

{ GeoTrack) Source: GeoTrack methodology v1.2
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Common questions.

Is it really free?

Do you need access to my
site?

Will you name my
competitors?

¢RANK?

VISION

The snapshot is free. A deeper paid audit is optional, and you decide
after you see the snapshot.

No. We read your public pages the way a search crawler does, and we
respect your robots.txt.

Yes. The snapshot shows which companies Al names instead of you.

Q7



¢RANK?

VISION

Find out whether Al puts
you on the shortlist.

Email address

Join the waiting list for free audit

rankvsn.com
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